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262-391-7680
9800 S. 76th St, Franklin, WI

www.cornerstonedevelopment.com

WE ARE EXCITED
TO INTRODUCE

YOU TO...

The Glen at Park Circle, our new 
condominium community in 
beautiful Franklin, is just south
of Ryan Road on 76th Street.

Just steps away from Mother 
Nature’s beauty, these 
low-maintenance, duplex, 
ranch-style condominium
homes feature 2 & 3 bedrooms,
as well as sunrooms and dens,
and patios and decks.

OP EN T H URSDAY T H RO UGH MONDAY FROM
11 AM -  5  PM! BRI NG YO UR CLI EN TS ANY T IME FOR A TO UR!

We have ready homes that are set for a quick close, and we gladly partner with you and pay cooperative commissions!

CALL FOR MORE INFORMATION!

F R O M  T H E  H I G H  $ 3 0 0 , 0 0 0 S

New 
Construction 

Quick Closes – 
Quick Full 

Commissions!
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Call 262-271-0136 or order on-line at
www.fourcountyhomeinspections.com

Steven Bast | (262) 271-0136

stevenbast@fourcountyhomeinspections.com

At Four County Home Inspection 
Services, Inc we provide a range of 
home inspector services for 
Milwaukee, Waukesha, Ozaukee, and 
Washington Counties. Whether you 
are buying or selling your property, 
we offer home inspections, 
exterior inspections, foundation 
inspections, radon testing and more. 

Our inspections take about 2-3 
hours, depending on the size of your 
property or home. After we go 
through our checklist, we provide 
you with a full report on everything 
we found. We will make sure you are 
presented with all of the details, so 
you can make a more informed 
decision regarding the property.

If you would like to request our 
services and get started with a 
comprehensive home inspection 
appointment, give Four County 
Home Inspection 
Services, Inc a call today!

-

-

"Beyond pleased! Steve did my home inspection. He was very 
friendly and professional. He provided me with insight on how to 
maintain things in my house. He was very thorough and provided 
an excellent inspection summary. I would highly recommend!"  

- Jackie R.

"Was super fast and professional! He even gave us tips to 
help us save money! Highly recommend." - Saundra K.

"Super detailed inspection. He takes his time and does it right."
 - Shawn B.

Invest in Real Estate without 
the Hassle of being a Landlord

Inspections
We complete a detailed 
inspection every 6 months 
for each property.

Rent Collection
We collect rent and transfer 
all owner payments electronically, 
allowing for fast processing 
without excuses.

Maintenance
We coordinate maintenance 
with your contractors or one 
of our partners, either way, 
there is no mark-up.

Flat-fee Pricing
Full-service results with custom 
options for investors.

Everly Properties | everlyproperties@gmail.com | 414-704-3374 | www.everly.tenantcloud.com

If you are interested in contributing or nominating Realtors® for certain stories, 
please email us at drew.roberts@realproducersmag.com.

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers but remain 
solely those of the author(s). The paid advertisements contained within the Milwaukee Real Producers magazine are not endorsed or recommended by The N2 Company or the 
publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.

18
Sponsor 

Spotlight: 
Suburban 

Lens

23
Publisher’s 

Note

46
Top  

Producer:  
Beth  

Jaworski

C O N T E N TS
TABLE OF

12
Sponsor 

Spotlight:
Bell Bank 
Mortgage

26
Rising 

Star: Erin 
Rogosienski

32
Celebrating 

Leaders: 
Lyle Albro



6 • October 2020 Milwaukee Real Producers • 7@realproducers realproducersmag.com

Based on over 30 years of 
combined experience, we have 

been servicing Racine, Kenosha, 
Milwaukee and the surrounding 

areas with full-service Plumbing, 
HVAC and Refrigeration repairs 
and installations. We will handle 

your residential, commercial, 
industrial, property management, 
schools, government buildings or 

other real estate holdings. 

(262) 989-1001
wisconsinmechanicalservice.com

Buyer’s Inspections
Seller’s Inspections
Maintenance Inspections
Green & Historical Home Inspections
Radon Testing

Certi�cations & Licensing: State & AHIT certi�ed • License No. 2773-106
Insured for E&O and liability • BBB accredited

Serving
Milwaukee, Waukesha,

Ozaukee, Racine &
Kenosha counties.

Jason Polzin | 262-939-2000
precisionplushomeinspections.com

jason@precisionplushomeinspections.com

As a certified home inspector with 20 years of experience 
building and remodeling homes, I truly know buildings 
inside and out. My property inspections are honest, 
accurate, and based on real-world expertise. With my years 
of experience, I can spot problems that less qualified 
inspectors miss— especially those involving inferior 
materials, installation and poor workmanship.

Home Inspections You Can Trust

Independently Owned
and Operated

Licensed Bonded and
Certified Workers

24 Hour Surveillance
for Your Stored Items

Free Moving Quotes

1101 Marlin Court, Waukesha, WI 53186

www.bluemoundexpress.com
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S This section has been created to give you easier access when searching for a trusted real es-

tate affiliate. Take a minute to familiarize yourself with the businesses sponsoring your maga-

zine. These local businesses are proud to partner with you and make this magazine possible. 

Please support these businesses and thank them for supporting the REALTOR® community!

APPRAISAL SERVICES

Stacey Stanich Appraisal 

Service

Stacey Stanich

(262) 652-7214

www.ssasvaluation.com

BUILDER/DEVELOPER

Cornerstone Development 

of S.E. WI., LLC

John Wahlen

(262) 932-4188

cornerstone 

development.com

CLIENT APPRECIATION/ 

CLOSING GIFTS

Cutco

Nick Snider

(920) 639-3992

www.mycutcorep.com/

nicksnider

Display Products LLC

Kyle Fritz

(262) 443-7517

Displayproductsllc.com

CLIMATE CONTROLLED 

STORAGE

Benchmark Secured 

Storage of Hartland, LLC

Doug Hafemann

(414) 240-1918

https://www.benchmarkse-

curedstorage.com/

CUSTOM HOME BUILDERS

Cobblestone Builders

Dirk Wildt

(262) 502-9344

cobblestone-bldrs.com

FINANCIAL ADVISOR

Edward Jones Investments

Jacob Stoflet

(262) 303-4094

www.edwardjones.com/

jacob-stoflet

HEALTH INSURANCE

HealthMarkets Insurance 

Agency Inc.

Tim Hodgman

(630) 240-6060

healthmarkets.com/

thodgman

HOME INSPECTION

Four County Home 

Inspection Services, LLC

Steven Bast

(262) 271-0136

www.fourcounty 

homeinspections.com

Holmes Inspections

Steve Holmes

(920) 395-8092

holmesinspections 

andtesting.com

HomeTeam Inspection 

Service North Shore

Ian Scott

(414) 455-2997

www.hometeam.com/

north-shore-wi

JM Home Inspections

Jeff Mudlin

(262) 977-6794

jminspectshomes.com

Precision Plus Home 

Inspections LLC

Jason Polzin

(262) 939-2000

www.precisionplus 

homeinspections.com

Right Angle Home 

Inspections

Jared Guess

(414) 374-5890

rightanglehome 

inspections.com

Sun City Inspections

Gene Bialozor

(414) 368-0185

suncityinspections.com

HOME STAGING & DESIGN

Lavender & Birch Home 

Staging and Design

Sara Beay

(262) 247-2529

www.lbhomestaging.com

HOME WARRANTY

American Home 

Shield/H.S.A.  

Home Warranty

Michelle Glen

(262) 238-3290

www.ahs.com

INSURANCE

Elevated Insurance

Jackson Bubolz

(262) 424-0420

www.elevatedins.com

Karweik Insurance Group

Jordan Karweik

(262) 534-1990

karweikinsurance.com

INSURANCE/FINANCIAL 

SERVICES

Country Financial   

Jason Woodbury

(262) 884-4626

JUNK REMOVAL

Five-Star (RE) Moving Crew

Anthony Jefferson

(262) 997-9430

kenoshajunkremoval.com

MORTGAGE

Amerifirst Home Mortgage

Bill Quigley

(262) 696-9925

www.amerifirst.com/

bill-quigley

Bell Bank Mortgage

Paul Kozak

(262) 754-4017

Pam Lanting

(262) 210-9695

www.paulkozak 

mortgage.com

Cherry Creek Mortgage

Joe Banske

(414) 350-7394

www.ccmcwi.com

Fairway Independent 

Mortgage Corporation

Lori Jasicki

(262) 214-1140

 www.LoriJasicki.com

First Centennial Mortgage

Peter Radjenovich

(414) 323-6695

www.peterradjenovich.com

INmortgage Co.

Christine Clark

(262) 729-4333

www.inmortgageco.com

Novus Home Mortgage

Julie Zielinski

(414) 531-0723

www.juliezielinski.com

Parkside Lending

Ed Goggins

(262) 366-5248

socialsurvey.me/pages/

egoggins

MOVING & STORAGE

Bluemound Express Moving 

and Storage

Chad Swenor

(262) 650-1870

www.bluemound 

express.com

MOVING COMPANY

About Time Moving Systems

Quinn Smith

(262) 222-2624

www.abouttimemoving.com

PAINTING: INTERIOR/

RESIDENTIAL/

COMMERCIAL

Colorwheel Painting

Mike Madson

(414) 708-6324

www.remodelandpaint.com

PHOTOGRAPHY

Shutter Zone Media

Casey Jones

(414) 375-9151

www.shutterzonemedia.com

Varitay Studios

Camela Langendorf

(262) 498-4075

www.varitay.com

PHOTOGRAPHY- REAL 

ESTATE

Suburban Lens

Rebecca Gumm

(414) 301-2261

suburbanlens.com

PLUMBING/HEATING & 

COOLING/HVAC

Building Waters, Inc.

Wesley Rosenberg

(262) 989-1001

wisconsinmechanical 

service.com

PROPERTY MANAGEMENT

Everly Properties

James Marquardt

(414) 704-3374

https://everly.tenant 

cloud.com/

REAL ESTATE 

INVESTMENTS

Insight Investment Advisers

Brandon Bruckman

(414) 882-8738

www.investwithinsight.com

REAL ESTATE 

PHOTOGRAPHY

K & K Productions

Kyle Jewell

(262) 374-1209

kandkproductions.us

STAGING & HOME DESIGN

Stone House Stage  

and Design

Anna Franklin

(920) 850-2610

www.stonehousestage 

anddesign.com

TITLE & ESCROW

Prism Title Midwest, LLC

Laurie Smart-Lloyd

(414) 305-7230

www.prismtitle.com

WRITING/EDITING/ 

SOCIAL MEDIA

Matteucci Creative Lab

Anne Matteucci

(262) 945-0557

www.matteucci 

creativelab.com

Auto, Home, and Commercial policies issued by COUNTRY Mutual Insurance Company®, COUNTRY Casualty Insurance Company®, or COUNTRY Preferred Insurance Company®. Life insurance policies issued by 

COUNTRY Life Insurance Company® and COUNTRY Investors Life Assurance Company®. Fixed Annuities issued by COUNTRY Investors Life Assurance Company®. Issuing companies located in Bloomington, IL.

JASON WOODBURY
Financial Representative

“Helping People Win At Life”

Protecting What Matters

www.countryfinancial.com/jason.woodbury
Jason.woodbury@countryfinancial.com

WORK 262-884-4626 | CELL 414-788-9244
2836-38 West Rawson Ave | Franklin, WI 53132
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Making Your Clients’ Goals & Dreams Possible
“We work on not only finding our customers the best interest rate, 

but also talking with our customers to help them determine the 
best loan program that is right for their unique situation. For 

excellent customer service and communication, please contact
us to help carry you through the loan process.”

-Ed Goggins

Drew Roberts 
Owner/Publisher  

(262) 818-5991

If you are interested in contributing or nominating REALTORS® for certain stories, please email us at  
drew.roberts@realproducersmag.com.

Casey Jones  
Videographer

Lauren Deavenport 
Social Media Manager

Katherine Fondren 
Publishing Assistant &  

Ad Manager

Anna Franklin  
Photographer

Luke Steffens 
Photographer

Rob Kight 
Photographer

Camela Langendorf 
Photographer

Anne Matteucci
Writer

Kyle Jewell
Photographer

M I LWAU K E E
R E A L  P R O D U C E R S  T E A M

M E E T  T H E
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sponsor spotlight
By Anne Matteucci

Photos by Rob Kight

Your name: Paul Kozak
Where you’re from originally: Milwaukee
Your company’s name: Bell Bank Mortgage
Your title/position at the company: Senior loan originator
Your website: www.paulkozakmortgage.com
Your phone number: 262-227-6884 (mobile)

 
Bell Bank Mortgage, located in Waukesha, Wisconsin, aims to edu-
cate buyers on the financing process, explaining the different types of 
financing available and which ones are the best fit for their situation. 
From that point on, the buyer makes a decision and Bell Bank Mort-
gage handles the rest to close. 
 
Paul Kozak, senior loan originator at Bell Bank Mortgage, wasn’t 
always planning on being involved with the mortgage world. 
 
“I was working in the construction industry for over a decade — 
first as a hardwood flooring specialist and then as a finish carpen-
ter,” he said. “My back, due to scoliosis and the nature of construc-
tion work, was hurting more and more every day. The writing was 
on the wall. My father, Roger Kozak, was in real estate for most of 
his professional career — first as a REALTOR®, and then later as 
a loan originator. He suggested looking into loan origination, and 
now here I am.”

What makes Bell Bank Mortgage stand out in the banking indus-
try is its commitment to excellent communication skills. 

“Great communication isn’t just about returning calls and 
emails quickly, it’s about taking the time to explain the situa-
tion in a way that the buyer or REALTOR® can understand,” 
Paul said. “It’s about asking questions rather than making 
assumptions. Bell Bank Mortgage supports me in this effort, 
as all of my co-workers share this attitude. Therefore, when 
I have a question or need an answer or update, Bell provides 
me the same great communication.” 
 

PAUL
Get Financed with 
Bell Bank Mortgage KOZAK
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Gene Bialozor  |  Sun City Inspections
608-354-5839  |  414-368-0185 

www.suncityinspections.com  |  gene@suncityinspections.com

We’ve
Got You
Covered.

Outside of their communication skills, Paul and 
his team are able to go above and beyond for 
their clients.  
 
“We close on time, every time,” he said. “And,  
if you call or email, you will get it returned with-
in minutes.”

It’s that kind of customer-first attitude that Paul 
finds most fulfilling about his work. 

“I love helping my customers find a solution and 
getting feedback from them,” he said. “They put 
their trust in me to do what is right and to do it 
well. Hearing that I’ve succeeded in earning their 
trust and that they are thrilled with my service 
is what swells my heart. Many of my clients have 
become personal friends to me.” 

Since he’s been in the industry, Paul’s seen the big-
gest changes take place in the technology space. 

“We used to drown in paper and now I hardly see 
any,” he said. “Everything has become digital. Soon 
enough, your digital signature will be accepted for 
legal documents. The other big change is qualifying 
standards. While they do tighten and loosen from 
time to time depending on the risk in the market, 
the overall movement during my career has been a 
loosening of qualifying standards.”

FREE TIME WELL-SPENT
Outside of work, Paul spends much of 
his free time with his son, Julien. 

“Julien is an aspiring musician,” he 
said. “We both love the outdoors, 
so we’re out there hiking, canoeing, 
fishing, biking, cross-country skiing, 
camping, or morel hunting as often as 
we can be. My larger family gets along 
very well, so we’ll often have dinners 
or take little vacations together.”

Paul enjoys relieving stress by enjoy-
ing some unplugged activities, like 
tending to his garden. 

“It’s just me, the bugs, and a few resi-
dent toads,” he said. “Yes, I talk to my 
plants. It’s my place of zen. If I’m look-
ing for adventure, then my favorites are 
snowboarding and fishing. These are all 
things I’d prefer to do with friends, but I 
will not hesitate to do them alone.”

But with a full home life and work 
life, Paul wouldn’t exactly describe 
his life in terms of success.
 
“Success is a word for those looking 
for the finish line,” he said. “I prefer 
happiness. I will be successful on 
my very last day here on earth. Prior 

to that, I prefer to be happy and to 
make others happy. Happiness for me 
means the majority of my life is in a 
place I want it to be. I am blessed to 
be able to say that I’m happy.”

And in the end, he wants to be re-
membered for making people’s lives 
better in one way or another. 

“For some, that might be a life-long 
friendship and for others, it might only 
be a five-minute conversation where I 
was able to share something insightful 
for them, or just provide them with a 
listening ear and caring heart so that 
they can just let it all out and cry,” he 
said. “I lead with my conscience and 
my heart, so I hope people can see that 
and remember me for it.”

Not only that, but Paul’s also known 
for his steadfast dedication to his 
work and his clients.

“If you’re working nights and week-
ends, so am I,” he said. “I understand 
that the client is ready when they say 
they’re ready — and not a moment be-
fore — and when they’re finally ready, 
they don’t like waiting. You need a 
referral source that’s ready when they 
are. With the patience of a turtle and 
the speed of a hare, we’re the perfect 
place for your clients’ needs.”  
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(262) 222-2624  •  quinn@abouttimemoving.com  •  AboutTimeMoving.com

The #1 Trusted Moving Company in Racine & Kenosha

This group is the best mover we have ever used 
and we have moved 19 times in the past 37 years. 

Quinn came personally for a quote and explanation of 
his company, which is a small local independent. He 

stressed the professionalism of his crew, trucks 
and equipment. He was definitely right.

EdwardJones
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Benchmark Secured Storage is Lake Country’s premier 
solution for all your personal or business storage needs. 
Conveniently located and easily accessed, Benchmark sets 
the bar higher when it comes to climate controlled and 
drive-up rental units. Rent your space today at our new, 
modern, safe, secure, and clean facility in Hartland at 840 
Rose Drive at the intersection of 83 and North Shore.

Call Now: 414.240.1918
www.BenchmarkSecuredStorage.com 262-443-7517

kfritz@displayproductsllc.com  |  www.displayproductsllc.com

If they order 3 trays or 5 boards,
and mention your name...
You get one free!

 

HealthMarkets Insurance Agency, Inc. is licensed as an insurance agency in all 50 states and the District of 
Columbia. Not all agents are licensed to sell all products. Service and product availability varies by State.

For personalized Service call 630-240-6060

HealthMarkets Insurance Agency
Health | Medicare | Small Group | Life | Supplemental

Tim Hodgman
Licensed Insurance Agent

HealthMarkets Insurance Agency

thodgman@healthmarkets.com
HealthMarkets.com/thodgman

630-240-6060

• Medicare Advantage

• Medicare Supplement
  Plans

• Medicare Prescription
   Drug Plans

The Smarter Way to Shop...

PROTECTING THE
HOMEOWNER
FROM START
TO FINISH

JEFF MUDLIN
AHIT Certified Inspector

262-977-6794

www.jminspectshomes.com
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sponsor spotlight
By Anne Matteucci

Photos by Rebecca Gumm, Suburban Lens

Your name: Rebecca Gumm
Where you’re from originally:  

Milwaukee, WI
Your company’s name: Suburban 
Lens Real Estate Photography
Your title/position at the 

company: Owner/Founder
Your website:  

www.suburbanlens.com
Your phone number: 414-301-2261

Suburban Lens Real Estate Photography 
provides excellent and reliable photogra-
phy — and always with a smile.
 
“We strive to challenge the status quo of 
the industry — mostly with our attitude,” 
said owner Rebecca Gumm. “We believe 
that true professionals leave their egos at 
home and are able to simply provide excel-
lence every time.”
 
Though Rebecca wasn’t always in the 
photography business, her career always 
seemed to have a certain level of creativi-
ty required. 
 

vided a process that would easily fit into 
the real estate agents’ workflow. 

“Having a background in branding and 
marketing has helped us to be able to act 
as a mentor for our clients in their own 
businesses,” Rebecca said. 

And what sets her team apart from other 
real estate photographers is their dedica-
tion to being positive.

“When you’re looking for a real estate 
photographer, we know that they are a 
dime a dozen,” she said. “We strive to be 
a breath of fresh air with our attitude, 
focus, and ease of use.”

Perhaps more than anything, Rebecca 
wants all of the top producers out there to 
know that they’re not just photographers 
— they’re business people who under-
stand the position you’re in. 

“We know the pressures you face and the 
mental strength that it takes for you to 

succeed in this industry,” she said. “You 
can rely on us for more than photos — 
you can rely on us for moral support from 
people who understand and care.”
 
After all, the most fulfilling part of Rebec-
ca’s work revolves around her clients. 
 
“The most rewarding thing we have seen 
is watching our early clients grow with 
us,” she said. “We had some very new 
REALTORS® when we first started out 
who are now industry leaders in their ar-
eas. We took pride in getting to know the 
beautiful people of Milwaukee and their 
families. We sincerely love people and 
love getting our hands dirty to help our 
clients achieve their goals.”
 
Since its launch in 2014, Suburban Lens 
has seen more growth than they ever 
thought possible. 
 
“I remember being so proud because we 
had completed a total of 24 photoshoots 
that first year,” she said. “The next year, I 

Suburban Lens
SEE L IFE  CLEARER THROUGH

“Before I founded Suburban Lens, I started 
my career in the music industry in Nashville, 
TN, where I was able to serve a robust net-
work of celebrity clientele,” she said. “I was 
mentored by some incredible leaders who 
challenged me to do everything with excel-
lence and creativity. I’ve also worked in the 
media world since then on many independent 
projects, working on national and regional 
corporate videos as a set designer, marketing 
strategist, production assistant, and more.”

Years later, Rebecca noticed that there was 
a great need for some professional real 
estate photography in the Milwaukee area 
that was more affordable, but that also pro-

was in for a huge surprise when we round-
ed off that year with 508 and continued to 
double yearly. The sense of humility and 
blessing that you feel after extremely hard 
and honest work is indescribable.”
 
HOMELIFE

Rebecca and her husband, Kyle, have a 
10-year-old daughter and, more than any-
thing else, they love spending time together. 
 
“We love to explore, eat amazing food, 
hike up mountains, cry on the way 
down, and dream about puppies,” she said. 
“We love our family, we love our church, 
and we love our country.”

Outside of family time, Rebecca enjoys in-
terior design, hosting girls’ nights, reading 
U.S. history books, and giving her friends 
relationship advice. She doesn’t base her 
success on materialistic ideals when it 
comes to her life. 
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12 Years...12,000 stories

 
  
  
   

Since we launched Pay It Forward in 2008, this unique tradition 
has empowered our employees to give to help others, wherever 

they see the greatest need. Each year, every full-time employee at 
Bell receives $1,000 and every part-time employee $500 to give 
as they choose to people in need and to causes they care about. 

So far, that’s 12 years … 12,000 stories … and more than 
$15 million in grassroots giving.

We hope these stories of giving will inspire you, as they’ve 
inspired all of us. When you give whatever you can, wherever you 
can, you help make the world a better place – one gift at a time.

Do good, help others. That's what life is all about.

 

 
  

Paul Kozak
Mortgage Loan Advisor
NMLS 277609

Mobile 262.227.6884
pkozak@bell.bank
paulkozakmortgage.com

Pam Lanting
Mortgage Loan Advisor
NMLS #553759

Direct 262.210.9695
planting@bell.bank
pamlanting.com

STEVE@HOLMESINSPECTIONSANDTESTING.COM | WWW.HOLMESINSPECTIONSANDTESTING.COM

CONTACT STEVE AT: 920-395-8092

• RADON TESTING   •  HOME INSPECTIONS   •  AIR QUALITY SAMPLING

WI LICENSED AND FULLY INSURED.  |   SERVING THE WI EASTERN LAKESHORE COMMUNITIES

“We all learned what true success is 
in elementary school,” she said. “Suc-
cess cannot be found in money, but 
doing our best and not violating our 
conscience. Many dismiss this due to 
its simplicity and the suspicion that 
it will not truly fulfill you. I challenge 
you to take the plunge into this simple 
truth and see what return you get.”
 
In the end, Rebecca wants her busi-
ness to be remembered as a team 
of people who inspired you to “go 
for it” in your own business and to 
serve your community with pride 
and love sacrificially. 
 
“Please visit us or call us at any time,” 
she said. “We would love to share 
with you how we can help make your 
listing workflow even smoother than 
it might be right now.”

WE TOOK PRIDE IN 

GETTING TO KNOW 

THE BEAUTIFUL 

PEOPLE OF 

MILWAUKEE AND 

THEIR FAMILIES. WE 

SINCERELY LOVE 

PEOPLE AND LOVE 

GETTING OUR HANDS 

DIRTY TO HELP OUR 

CLIENTS ACHIEVE 

THEIR GOALS.
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Selling 

The Power of Positivity 
To my wife’s credit, she realized that we could use this as a teach-
able moment and asked Ariana if she would like to raise money 
for the businesses in our downtown and uptown areas. Ariana 
was 100% on board and became extremely excited that she could 
sell lemonade and help people in her city at the same time. She 
called her cousin Lilly, and before you knew it, they had raised over 
$3,000 in two days. Since the inception of Ariana and Lilly’s Lem-
onade stand, they have raised almost $5,000, which is being donat-
ed to businesses affected by the protests and riots that happened.

After all the events that transpired in my town, I was given a 
sense of hope after seeing what those two girls were able to do in 
our city. I am beyond grateful that I have a wife that took action 
to try and promote positivity in a world of negativity. Ariana and 
Lilly’s Lemonade Stand may only be temporary, but our com-
munity was faced with adversity, and once again, the power of 
positivity will always outshine the negative.

For those of you that would like to see Ariana and Lilly’s news debut 
check out this link: https://www.fox6now.com/news/kenosha- 
cousins-hope-to-help-their-hometown-by-selling-lemonade.
 

Excellent Service. Extraordinary Experience.

Inc 5000 America’s Fastest Growing Private Companies
2017, 2018, 2019, 2020

Peter Radjenovich  | Sales Manager
P.Radjenovich@goFCM.com | www.peterradjenovich.com 

c: 414.803.6375 | o: 414.323.6695

2019 named one of the Top 100 Mortgage Companies in America by 
Mortgage Executive Magazine for the sixth consecutive year 

NMLS ID: 283702 | WI: 10771
16535 W. Bluemound Road, Suite 306, Brook�eld, WI 53005

NMLS #132763 (For licensing information, go to www.nmlsconsumeraccess.org) 877.463.2610. First Centennial Mortgage Corporation operates with the following licenses: WI #43972BA. 
This is not an o�er for extension of credit or a commitment to lend as de�ned by Section 12 CFR 1026.2 Regulation Z. Interest rates and products are subject to change at any time 
without notice or may not be available at the time of loan commitment or lock. All loans must satisfy company underwriting guidelines. 2471 W. Sullivan Road, Aurora, IL 60506.

“We really enjoyed the informative videos and communication
style of our mortgage broker. Thank you for making

the process so smooth." – Nick & Philia K.

As most of you know, I reside in Kenosha, WI. You may also be 
aware that last month we had numerous nights of protesting, 
devastation, and frankly, weeks of anxiousness about what is 
happening in our city. Most of us have seen this happening in oth-
er towns around the country, but when it is brought to your front 
door, it is a little unnerving. The first few days of the unrest I 
spent time with my wife’s family boarding up buildings and actu-
ally had Tricia and my stepdaughter, Ariana, stay at my brother-
in-law’s house for a few nights in Wauwatosa.

We spent a lot of time trying to figure out what was happening 
and how to make sure our family was safe. For those of you that 
don’t know, Kenosha is a medium-sized town of 100,000-plus res-
idents, but it feels like everyone knows everyone here. It seemed 
like the whole town was on social media making comments, 
arguing, and trying to place blame on the events that were taking 
place. To me, this was not the city I grew up in. The city I grew 
up in was a town of people that would always come together in 
the face of adversity no matter your race, religion, or background. 
You were from Kenosha and that’s all that mattered.

A few days after the protests and riots, Tricia, Ariana, and I 
were driving through town. Ariana said to us, “I feel bad for all 
of the businesses who have boards on their windows.” Tricia and 
I didn’t know exactly how to respond, but it was clear to us that 
even a 6-year-old knew that something was off and even she felt 
bad for all of the people affected in our town.

Fast forward to the weekend after all of the unrest. I wake up on 
the morning of Saturday, August 29, and my wife asks me if we 
can do a lemonade stand with Ariana. Last summer, I had built 
Ariana a lemonade stand so she could open up her own store. For 
the past couple of years, Ariana will try and sell anything she can 
to make money. Even when we have friends and family over, she 
will walk into her room and come out with gel pens and candy 
and sell to anyone she can.

LEMONADE 

publisher’s note

Drew Roberts 
Owner/Publisher
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Experience
Our customer-centric employees 

average over 10 years of experience in 
the title business. 

Agility
Our size, turn times and resources allow 
us to facilitate smooth, hassle-free real 

estate transactions.

Professional
Our employees operate with the highest 
level of integrity and are committed to 

providing exceptional customer service.

19275 W Capitol Dr Suite 101 Brookfield, WI 53045
(414) 369-6000 • prismtitle.com

Your Strategic 
Partner for All Real 

Estate Transactions
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GROWING UP AND  

ACHIEVING BALANCE

Erin was born and raised 
in Mukwonago and has 
always loved the area, so 
it’s no surprise that she 
continued her life path in 
the small Wisconsin vil-
lage. And she’s had plenty of 
role models to admire along 
the way.
 
“I had always looked up to my sales leaders 
and what they did and I always loved the accolade that goes along 
with being successful,” she said. “I think when you realize that you 
not only need financial satisfaction from your job but also you need 
to get personal satisfaction from it, I needed to do something bigger. 
I wanted to help people in the process of making this huge finan-
cial, sometimes emotional, and exciting part of their lives. I’ve also 
always looked up to my grandfather and father for their entrepre-
neurial spirits.”
 
Since then, Erin’s had to work hard to overcome the idea that 
there’s something more out there. 
 
“If you’re not 100% happy where you are, all you have to do is 
change,” she said. “Find something that you’re passionate about and 
make it into a career. I love helping people find their homes. They 
sometimes don’t even know what they are looking for, and when we 
find the one, it’s very fulfilling for me.”

Finding Happiness in Homes

FIRST WEBER 
REAL ESTATE

She’s been in the real estate game for less 

than three years, but Erin Rogosienski has 

already made her mark in the industry. 

 

Since April 2018, Erin has a career volume of 

about $27 million, with $12.4 million of that 

just from last year. She’s achieved numerous 

recognitions including being a member of the 

Rookie Club and Best First Full Year — a new 

award created for her at First Weber. 

 

Though she’s a thriving REALTOR® and 

a member of the National Association of 

REALTORS®, she worked in sales for a large 

portion of her professional career. 

 

“I was in direct sales and marketing for over 

15 years alongside a part-time career in dental 

hygiene,” she said. “But I just felt pulled 

towards real estate oddly enough and people 

kept saying to me, ‘you should get into real 

estate.’ So, I did!”

 

While she loved her career in direct sales 

and was successful, relying on others wasn’t 

something she was willing to commit to 

long-term. Erin was ready to control her 

own destiny, and she’s been loving life as a 

REALTOR® ever since. 

 

rising star
By Anne Matteucci

Photos by Kyle JewellERIN
ROGOSIENSKI
with
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And along with her clients, Erin said 
the most rewarding part of her busi-
ness is the First Weber community. 
 
“The people there are like family,” she 
said. “They were so helpful when I first 
started and I knew right then and there 
that I picked the right place to be!”
 
Looking towards her future, Erin 
loves the real estate industry because 
it’s flexible and allows her to achieve 
balance in her life. 
 
“People laugh that I picked real estate 
because it’s flexible, but my family and 
my boys come first,” she said. “After a 
move a few years ago, I am now their 
transportation to school, and during 
the pandemic, I was home with them 
daily. So, I love that I can work from 
home full-time if needed, but I also 
have an amazing office to go to when 
needed as well. I feel like my clients 
have always been great about realizing 
that I have a life and kids and that I 
will make time for them also.”
 

For Erin, success means happiness  — and nothing 
makes her happier than her family.
 
“My husband, Jake, is one of the hardest-working 
people you’ll ever meet,” she said. “We have three 
handsome boys, Evan (13), Brody (11), and Ryder 
(9). We love to be outside, on the lake, playing base-
ball, and traveling when we can.”
 
Outside of her busy home life, Erin makes time to 
support various charities, including Make-A-Wish 
and Dress for Success, and also donates blood 
when she can. 
 

One thing you might not be able to 
Google about Erin: her love of learning. 
 
“I love science and space explo-
ration,” she said. “It’s part of my 
nerdy side.”
 
And given her expertise in real es-
tate, Erin’s learned quite a bit in the 
short amount of time that she’s been 
a REALTOR®. 
 
“The best advice I could give anyone 
just starting out is to just be yourself,” 
she said. “Respect your time, and 
others will, too. Truly helping people 
is the goal. It’s not about me or my fi-
nancial gain, it’s about helping people 
make that next move.”
 
While she’s helped so many people 
find their forever home, Erin hopes 
to be remembered for living life to 
the fullest while reminding people to 
be kind. 

Truly helping 

people is the goal. 

It’s not about me or 

my financial gain, 

it’s about helping 

people make that 

next move.
Erin and 

her family
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BRANDON BRUCKMAN
Investment Adviser / Advisory Board

Insight Investment Advisers LLC
414-882-8738

www.investwithinsight.com

Teaching You All About 1031 Exchange

Please contact us to discuss how we can help your practice.  

Watch the Real Producers
Facebook page for

Information on a
Free Webinar all about

1031 exchange,
CE Credit Class.

262.424.0420 | Jackson@elevatedins.com

Jackson Bubolz- Owner 

“It takes a lot for insurance to stand out”
Ranked TOP 3 in S.E. WI by

VARITAY STUDIOS     410 Main Street  •  Racine WI 53403  •  262-498-4075  •  info@varitay.com

T E L L  YO U R  S TO RY  W I T H  A M A Z I N G  P H OTO S

DO
SOMETHING 
TODAY 
THAT YOUR 
FUTURE SELF
WILL 
THANK YOU 
FOR.
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Lyle
ALBRO
Shorewest 
REALTORS®

Right now, Lyle believes there are two things 
that are the most important things to focus 
on in the real estate industry: technology 
and personal contact. 
 
“These two things are often in conflict with 
each other, but agents need to improve and 
keep on top of both,” he said. “The technol-
ogy that agents use can give them an excuse 
to not have the personal contact with clients 
or potential clients, but personal contact is 
a must in sales and every successful agent 
I know masters it. I’ve known agents that 
were successful that lacked in technological 
skills, but I can’t remember meeting one that 
relied only on technology and became suc-
cessful. The world is changing, and younger 
clients and agents do use technology to 
a greater degree, but finding the balance 
between personal contact and technology is 
the key to success.”
 
Speaking of success, it’s challenging for Lyle 
to not limit his idea of success to closed sales. 
 

celebrating leaders

National Association of REALTORS® member Lyle Albro has a lot  

to be proud of after 18 years in the industry. 
 
“On a career level, it was in 2009 when Shorewest 
had acquired C-21 Savaglio and Cape in Racine,” he 
said. “At the time, I was an assistant sales manager 
for the Shorewest REALTORS® office in Racine, 
but with the acquisition, I was no longer needed 
in that capacity. There was an opening for a sales 
manager in Burlington and I was asked if I would 
consider running that office for a ‘few months’ — 11 
years later, I’m still there.”
 
On a personal level, Lyle’s most proud of his children.   
 
“Although I didn’t have as much to do with it as 
their mother, I will still take some credit for them,” 
he said. 
 
For those just starting out in the real estate indus-
try, Lyle recommends treating your business like a 
business and having a business plan to back it up. 
 

“Most agents do not have a written business plan 
— most of them have an idea of the amount of busi-
ness they want to achieve but do not have an idea of 
expenses they will need to attain that business. A 
business plan is the road map to where you need to 
be and what you will need to do to get there.”
 
But not everything has to be strictly business. 
 
“Have fun, because if you’re not enjoying your ca-
reer, you will not do well,” Lyle said. “Ask questions 
because it’s the best way to learn. Not just ques-
tions to your broker or manager, but to other agents 
as well. Agents are very helpful to new agents and 
give great real-world advice. Practice listing ap-
pointments, presenting contracts, and just talking 
to people in general about real estate because 
answering their questions will help you.”  
 

“I’m a competitive person and sales is the 
easiest way to define success, so I struggle 
not to think that is the only parameter for 
success,” he said. “I’ve learned over the 
years to find success in those actions that 
create sales because the end result of those 
actions will be more sales.”
 
He continues to challenge himself in this 
industry despite being in it for over 18 years 
— he said it’s never been a problem for him. 
 
“Finding ways to challenge myself is not an 
issue — agents take care of that for me on a 
daily basis,” he said. “The thing I love most 
about this industry is that it is not boring. 
Every day, we do many of the same things, 
but every transaction is different and brings 
new challenges to the agents, which then 
filters to me. Beyond that, technology is 
ever-changing and improving, which can be 
challenging for me. I started back into RE in 
2002 and technology has moved leaps and 
bounds since then.”
 

The thing I 

love most 

about this 

industry is that 

it is not boring. 

Every day, we 

do many of the 

same things, 

but every 

transaction is 

different and 

brings new 

challenges.
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To Lyle, being a leader means being there for 
his agents, supporting them, and being their 
advocate when needed. 
 
“I’m there for them to vent to, to seek advice 
from, and then sometimes they just need to 
let it out and they know they can do that with 
me,” he said. “I’m honest with my agents. If 
they make a mistake, I tell them and then we 
fix it.”
 
Prior to managing, Lyle was a full-time agent 
for years, so he can empathize with what 
they’re going through. 
 
“I understand that feeling when a transaction 
seems to be out of control and I understand 
when you are in the middle of what looks like 
insurmountable chaos, it’s sometimes helpful 
to talk it out with someone — I am that per-
son to them,” he said.
 
And even though the agents in his office come 
to him for wisdom, he’s equally inspired by 
them on a daily basis. 
 
“I find myself in awe of their skills in dealing 
with issues that come up in transactions in 
their work ethic and in their ability to balance 
a work and home life, which is probably the 
most difficult thing some of them have to do,” 
he said. “The best I can hope for is that they 
are inspired by my commitment to them and 
to their success.”
 
Right now, the biggest challenge that Lyle’s 
facing in the real estate industry is making 
sure that 85 agents — all with different 
personalities and at different places in their 
careers — are having their needs met. 
 
“This would be easy if there was one answer 
to the building of an agent’s business, but 
personalities enter into this and one answer 
does not work for all,” he said. “An agent can 
spend years working on what works best for 
them. The challenge for me is to shorten that 
time, learn their personality, and work within 
their personality to come up with a plan to 
help them reach their goals.”
 
And even still, Lyle manages to have a handle 
on his work/life balance. 
 
My ability to balance has changed for me 
throughout my life,” he said. “When my 

children were young, balance was a huge issue, and I probably failed at it as much 
as I succeeded. Now, I love where I work and what I do. I have much more time 
to spend in my career because I enjoy it; I don’t feel like I am balancing anything. 
Agents are not just people I manage or work with, they’re also my friends.”
 
When he’s not working, you can find him with his beloved family and friends. 
 
“My son, Peter Albro, lives in Madison, and then my daughter, Rachel Neil, and 
son-in-law, Chris Neil, live in West Allis,” he said. “Put me someplace warm and 
on the beach with friends and a good book and I’ll be happy. I’ve spent many years 
going to the U.P. of Michigan with family, just not in the winter. I love animals of 

almost all kinds and gardening. I don’t have time to do much of 
either lately, but I will again at some point. When I was young-
er, I trained dogs in obedience and showed them in obedience 
trials. It’s something I’d like to get back to doing at some point. 
I have seven siblings and I’m number six out of the eight of us. 
I like having a large family because there are always things to 
do, and people around that know me well. I also enjoy driving 
and I take long driving trips often. I’m the old guy in the car 
next to you singing at the top of my lungs to ‘70s music on a 
blaring radio!” 
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(262) 997-9430  |  (855) 569-MOVE
Kenoshajunkremoval.com

Do you have JUNK taking up space 
in your home? Garbage, old 

furniture, any* unwanted items?

We (RE)Move the Junk,
You (RE)Claim Your Space!

This can be a MAJOR problem and Five-Star 
(RE)Moving Crew can solve it for you quickly and 
e�ciently. 
 
We charge by volume, not by the hour, , and we 
can handle all jobs, large and small.

We remove paint and other chemicals for an 
additional fee on a case-by-case basis and 
handle demolition and haul away service for 
your remodeling projects.

A Painting Company
To Trust

www.remodelandpaint.com   •   414-708-6324

•    Cabinet Painting & Refinishing    •    Countertops
•    Ceiling/Wall/Trim Work    •    Wallpaper Removal/Install

"Thanks Mike & your sta� for your continued professionalism, 
prompt responses when needed, and your market expertise. 
These guys do a great job and take pride in genuinely helping 
people. We know when we refer our clients to this company 
that they are in great hands and will be taken care of.
Thanks for the great work!"
John Gscheidmeier, Broker/Owner
RE/MAX Service First
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Last month, we hosted our Milwaukee Real Producers event on 
the patio at the Ivy House. This was the first real estate event 
that had been hosted in our area since almost March. With the 
effect Covid-19 has had on gatherings as of late,  it was absolutely 
fantastic to see top agents and our preferred business partners 
together once again. As always, the Ivy House helped us host a 
fantastic event and I can’t thank their staff enough for all of the 
time and energy they spent helping us pull off an amazing outdoor 
event for our agents and preferred business partners.

We would also like to give a huge thank you to our event sponsors 
who made this event possible: Lori Jasicki with Fairway Mortgage, 
Ian and Katie Scott with Home Team Inspection Service, Jordan 
Karweik with Karweik Insurance, and Quinn Smith with About 
time Moving Systems.

Thank you to everyone who participated in this event, and we look 
forward to seeing everyone at our next event this winter!

Drew Roberts
Owner/Publisher 

EVENT RECAP
REAL PRODUCERS
MILWAUKEE
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Custom Home Builder • Family Owned & Operated • 30 Years Experience

262.502.9344
cobblestone@cobblestone-bldrs.com

cobblestone-bldrs.com

Cobblestone Builders Building Better for YOU

 FOR SALE FREEDOM III

1,751 SQ FT

Lot
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262-247-2529 • LBHomeStaging.com

New Service Alert! My husband, with 18 years experience in heating and cooling systems, is joining our team!
He's available for all of your HVAC needs. Call Aaron at 262-720-6345.

As the seasons change and adapt, so do we! 
We've been busy really adapting to the 
changes all around us.  But one thing we strive 
to do is create friendships and homes, wheth-
er for the buyer or the sellers (new home). 
We offer so much, not just vacant staging. And 
we would love to work with you to be an 
asset to your company! 

WE offer: 
Staging Consult - Giving the homeowner
a list of things to do to make their
home shine.
Virtual Staging Consult - Same as above, 
just virtual.
Occupied Staging - One room or the 
entire home, we've got it covered. 
Vacant Staging - Custom to each
home style.

“Thank you for the beautiful 
staging! Look forward to working 
with you on future homes.”
-Carol Hawes - Berkshire Hathaway

“Your walkthrough was very helpful 
and we are working on many of your 
suggestions. I think your 
consultation service is a great 
asset to any seller.”
-Karen, Home Owner

Hello, Fall!

Did you know there are more victims held against 
their will today than ever before? That’s why N2 

Publishing, the company behind this magazine, is 
financially committed to helping end human trafficking. 

And through their advertising partnerships, the 
businesses seen within these pages are helping us 

break these chains, too. Learn more about our cause 
by visiting n2gives.com.

$3MILLION$3MILLION$3MILLION$3MILLION
DONATED THIS YEAR TO HELP BREAK THE 

CHAINS OF MODERN-DAY SLAVERY.

414-374-9890
RightAngleHomeInspections.com 

ST
ACEY STANICH

A
P

PR

AISAL SERVICE, I
N

C
.

Serving Kenosha County Since 1993 

262.652.7214

Handling All Your
Appraisal Needs

DEATH  •   DIVORCE
ESTATE PLANNING

OVERALL MARKET VALUE
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A fter 28 years in the real estate 
industry, Beth Jaworski’s seen her 

share of success. With a career volume of 
$247 million and last year’s total volume 
of $22.9 million, you could say that Beth’s 
become somewhat of an industry expert. 
Prior to her booming career as a REAL-
TOR®, Beth held down a few other jobs in 
various industries. 

“I started as a paper girl in high school and 
then was a bus girl at Village Inn and then 
a waitress at IHOP, and later, I was a wait-
ress at the Wauwatosa 
Chancery,” she said. “I 
also worked behind the 
counter at Estee Laud-
er at Boston Store, 
then sold cars for a 
year or so at Ewald’s, 
and lastly, I was the 
finance manager at 
Capitol Infiniti from 
1989-1992.”

Then in 1992, every-
thing would change  
for Beth. 

“I’d been a finance 
manager at an Infiniti 
dealership when the 
Gulf War happened 
in 1990 and then the 
luxury tax hit in 1991,”  
she said. “It was a 
nightmare because they cut back on staff 
and myself and one other finance manager 
were doing a job that four managers had 
before. I finally quit one day, but then one 
of the owners talked me into staying. It 
turned out he only wanted me to stay until 
he could find a replacement, and then he 
fired me. I sent out resume after resume, 
but I was a college drop out, who had been 
making great money at the dealership, and 
so no one wanted to give me a shot. My 
best friend’s mother sold real estate, an-
other good friend’s mother-in-law sold real 
estate, and my then-boyfriend’s father had 

been a builder. All of them thought I would 
do well in real estate, and since I had 
nothing to lose, I started the classes the 
summer I was fired and got my license.”

And though all the signs pointed to real es-
tate, Beth said she never would’ve guessed 
that she’d end up where she is today. 

“My parents divorced when I was three 
years old and I never saw my father after 
that, even though he lived just on the other 
side of town,” she said. “I was the only 

child, and while my 
mother adored me and 
spoiled me when she 
could, she really strug-
gled financially, men-
tally, emotionally. She 
had many challenges, 
so I grew up with a lot 
of insecurity.”

But all of her past ex-
periences prepared her 
for what would be her 
long-term career:  
real estate.

“I was comfortable 
with contracts as that’s 
all I did as a finance 
manager, and I had lots 
of sales training from 
Estee Lauder and from 
Ewald’s and selling 

cars,” she said. “The one thing I had to re-
ally overcome, however, was my shyness. 
Many people who know me today may find 
it hard to believe, but I used to be terribly 
shy and really had a hard time going up to 
strangers and talking to them. Somehow, 
I persevered, however, taking lots and lots 
of floor time, doing mailings and lots and 
lots of open houses. I also always kept a 
database and mailed to my past clients.”

Even with all of Beth’s successes, she said 
most people don’t see the sacrifice that goes 
on behind the curtain of a top producer.

The best is when I become 

their ‘family REALTOR®’ 

and help multiple 

generations of a family 

with their housing needs 

— to watch families form 

and grow and then to help 

the children who have 

now become adults buy 

their first home.

“

”
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“We work nights, we work week-
ends, we often work 60 to 80 hours 
a week,” she said.  “We miss wed-
dings, parties, dinners - it can be 
a brutal business in the beginning 
- and even after many years if you 
don’t set boundaries.  Most people 
see the rewards - and there are 
many - but we earn every one.”

Fortunately for Beth, there were 
many successful REALTORS® who 
influcened her along the way, show-
ing her the path to success.

“I have been blessed to have many 
people that helped me succeed,” 
Beth explained.  “Rick Bohmann was 
my manager for almost 20 years and 
was my biggest cheerleader. I feel 
I owe him a lot. Sara Dreyer, who 
was featured by Real Producers in 
a prior issue, also has played a big 
part in my success. Sara got me into 
her mentor group many years ago, 
inspired me to buy my first duplex 
and to max out my SEP every year, 
and has always motivated me to be 
the best I could be.”

Beth also remembers the first Star 
Power conference she attended, 
which she believes completely 
changed her life.  “Howard Brinton 
created and ran an organization 
called Star Power, which was an 
incredible group of top agents from 
all across the country that he hand 
picked, that shared everything that 
worked for them,” added Beth.  “I 
went to my first Star Power confer-
ence in 2003, which really opened 
my eyes to all that was possible.”

Through Star Power, Beth met many 
top selling agents that she learned so 
much from, many who have become 
friends that she still networks with 

and learns from today. “One 
amazing agent named Alexis 
Bolin stands out, however,” Beth 
recalled.  “Alexis is common-
ly known as the ‘queen of real 
estate.’ She took me under her 
wing about 10 years ago and has 
opened many doors for me since. 
For that, I will always be grate-
ful. I am honored and blessed to 
call her my friend.”

Right now, Beth’s sights are set 
on improving herself every day 
so she can give her absolute best 
to her clients.

“I want to continually up my 
game so that I always give a high-
er level of service to my clients 
than any of my competitors,” she 
said. “The most rewarding part 
of my business is getting to know 
so many wonderful people. I 
always say I have the best clients 
and I really believe that. I work 
with the nicest people.”

Along with having the best cli-
ents, Beth loves being referred to 
her past clients’ family members 
and friends. 

“The best is when I become their 
‘family REALTOR®’ and help 
multiple generations of a family 
with their housing needs — to 
watch families form and grow 
and then to help the children 
who have now become adults buy 
their first home,” she said.

Moving forward, Beth’s goals 
include investing in more rental 
properties.  

“I know it’s the key to financially 
secure retirement and I can’t 

Beth presenting at state convention when 
she was WI CRS Chapter President. This 
year, she was named WI CRS of the Year 
at the WRA Convention.

imagine ever doing anything else, 
other than being a REALTOR®,” 
she said. “Selling real estate 
really is a dream come true for 
me. This business has helped me 
fulfill every dream I have ever 
had. It has allowed me to meet 
the most amazing people, be my 
own boss, and travel the world. 
I really feel that I am living the 
dream every single day. I could 
not be more blessed.”

And by her own definition, Beth 
defines success as being happy 
— something she experiences 
every day.

FAMILY TIES

“My better half and partner is 
Mark Blumenberg,” Beth said. 
“We love to travel, see live mu-
sic, go to concerts, go to movies, 
and we especially love the Mil-
waukee Film Festival. We also 
love to get together with friends 
and neighbors, especially over 
a meal at one of our wonderful 
locally-owned restaurants — but 
not this year of course. We both 
share a love of real estate also 
and own three duplexes and 
want to buy more.”

According to Beth, a top pro-
ducer needs a partner that’s 
extremely supportive and under-
standing — and she’s found that 
Mark is both.

“He helps me in so many ways, 
like putting up new listing signs, 
carting staging materials to 
listings and back home again, 
making meals for me to take with 
me on busy days, doing grocery 
shopping and laundry when I 
am swamped, and putting up 

with my crazy hours,” she said. 
“I could not ask for a better 
partner.”

Beth and Mark have two “furry 
children,” a ginger cat and a 
tabby cat affectionately named 
Farley and Harlee that they 
share their home with. 

When Beth isn’t busy with work, 
she’s busy supporting various 
charities and her communi-
ty, including The Wauwatosa 
Historical Society, MKE Film, 
The Milwaukee Art Museum, 
100 Women Who Care, The Olde 
Hillcrest Neighborhood Asso-
ciation, along with many other 
local community events. 

In her free time, Beth loves read-
ing, among other activities with 
friends and family.
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O
ur professional lives as we know them have undeniably 
been thrown for a loop this year – a period some econo-
mists are calling the “most disruptive” in recent history. 

At what seems like a moment’s notice, companies were forced to 
take a hard look at the way things have always been done and ei-
ther pivot, hang tight with fingers crossed, or…throw in the towel. 
Indeed, the COVID-19 pandemic has sparked a broad change in 
the way America does business; its associated economic fallout 
has meant enormous struggle for many industries (and individu-
als) – and maybe a slow death for a few. 

For example, the travel industry: Most forms of travel have been 
ground to a halt since early March, and at the time of writing, 
travel from the U.S. to many countries (and even between some 
U.S. states) is restricted. Unless absolutely necessary, people 
just aren’t traveling, and certainly not for pleasure, which means 
airlines and cruise ship operators have taken a huge hit. In fact, 
CNN is estimating a loss of over $110 billion for airlines globally, 
companies that often operate on very small margins with hefty 
loans to finance their pricey equipment. Likewise, cruise com-
panies have been among the hardest hit, especially in the stock 
market, with already-wobbly reputations (see: recent emergency 
evacuations and norovirus outbreaks) worsened by news reports 
earlier this year of entire ships full of panicked passengers being 
quarantined. The image will be hard, if not impossible, for cruise 
lines to shake.

Similarly, the entertainment industry is grappling with most 
venues for public amusement (e.g., amusement parks, theaters, 
casinos, sports arenas) being shuttered for months now, meaning 
no revenue is coming in. In fact, some experts are foretelling the 
death of the movie theater, a much-loved American institution 
for over a century. During the shutdown, streaming services have 
been booming, with major filmmakers releasing hit films direct-
ly to streaming, bypassing the 90-day exclusivity window for 
theaters for the first time in history. With this exclusivity period 
gone and many consumers still wary of shared spaces, millions 
will choose to view new films from the comfort of their couches 
for the foreseeable future. Another hallmark of American recre-
ation, bowling alleys, was already declining in popularity before 
the pandemic. After months of lost business, lingering anxiety 
around confined spaces and shared equipment certainly won’t 
improve survival chances for this beloved industry.

While it’s dark, it’s not all gloom and doom – some businesses 
are unexpectedly thriving. For instance, while we may lose movie 
theaters, we could see what NPR has called a “new rise” in drive-
in movies, with pop-up showings of films appearing all over the 
country (and built-in social distancing!), much like during the po-
lio crisis of the 1950s. Sadly, the COVID catastrophe is far from 
over in the U.S., and economists are predicting it will be 2023 
before everything begins to bounce back. Fingers crossed, we 
come out on the other side, perhaps, a little worse for the wear 
but more resilient, adaptable, and business-savvy than before. 

SURVIVING COVID-19

By Shauna Osborne

financial fitness
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